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Investment Risks: Investments will rise and fall with market fluctuations and investor capital is at risk. Investors investing in strategies denominated in non-local currency should be aware of the risk of currency exchange fluctuations that may cause a loss of principal. These risks, among others, are further
described on the lost page, which should be read in conjunction with this material.



Case Study—Diageo




STOCK EXAMPLE

Diageo (DGE)

Company Description
Diageo is a global leader in alcoholic beverages. Diageo has the top #1 or

#2 brands in almost every category with the exception of cognac and
champagne, where it participates through its stake in Moet Hennessy.
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31-Dec-2021 to 28-Mar-2024
usD

High:55.61 Low:34.02 Last:36.96
55

50

45

Initial Purchase

40

35

ENNQNNQNNNNmmmmmmmmmmmmewv
oo oo N NN o o I N NN N
QOO0 Q2 0 O Q0O O 00 QO Qo000 Q0 09 O 00 0 22 oo
N AN NN AN NA AN NS~ NSNS SN S
o 5 5 2 S S o2 v = = > © = > U

w%%‘“o.ms_??%vow%ﬁ‘“Qm:g?%vowgﬁ
O wL =< 3 S g VWO Z 0O >~uL =<3 5 T wvw O zZ0 o

Source: Artisan Partners/FactSet. See Notes and Disclosures section for portfolio holdings information. Past performance does not guarantee and is not a reliable indicator of future results.

Attractive Business Economics
= A portfolio of over 200 brands provides diversification and allows it to
meet consumer trends.

= Global geographic footprint and scale. Barriers to entry are low, but there
are high barriers to scale.

= Although spirits are more cyclical than other staples, its growth
prospects are better long term.

= Diageo generates meaningful free cash flow and returns it to
shareholders through dividends and share repurchases.

Sound Financial Condition
= 7X fixed charge coverage ratio.

= Over the past five years, Diageo generated £ 12 billion FCF and returned
£16 billion to shareholders.

Attractive Valuation
= P/E of 15X (FY1E) versus 22X 5-year average.
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Diageo

Why is it out of favor?

Growth normalizing post COVID—supply chain issues, high demand, and low interest rates during Covid incentivized distributors to carry higher inventory
Long term headwinds on investor minds—GLP-1s affecting consumption patterns and younger generations drinking less (or nothing!)

Management transition—its longtime and well-regarded CEO retired last year, however, new CEO Debra Ann Crew worked closely with previous CEO and no changes to
strategy are expected

Why are these problems temporary?

Growth should return to historical averages once the company laps difficult comps and distributor inventories stabilize
Diageo should be able to drive growth through its premiumization strategy coupled with its good portfolio management

The company’s diversified portfolio allows it to invest in the best positioned categories

Why is it a good business?
A high-quality compounder

Scaled operator with strong free cash flow
Heritage brands matter to consumers
High barriers to scale

Attractive long-term growth prospects

Disciplined capital allocation focused on return of capital via share repurchases and dividends
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Notes and Disclosures

This section of this presentation contains information important o a complete understanding of the material presented. Please review it carfully.

Artisan Partners Limited Partnership (APLP) is an investment adviser registered with the U.S. Securities and Exchange Commission (SEC). Arfisan Partners UK LLP (APUK) is authorized and requlated by the Financial Conduct Authority and is a registered investment adviser with the SEC. APEL Financial
Distribution Services Limited (AP Europe) is requlated by the Central Bank of Ireland. APLP, APUK and AP Europe are collectively, with their parent company and affiliates, referred to as Artisan Partners herein.

Form ADV: Addifional information about APLP or APUK, the firms, its partners, ownership, investment strategies, fees and expenses and policies is contcined in each firm’s respective Form ADV. Each firm will supply a copy of its Form ADV upon request.

This commentary represents the views of the Arfisan Parmers U.S. Value Team, as of 22 May 2024 and do not necessarily represent those of Artisan Partners. The views and opinions expressed are based on current market conditions, which will fluctuate, and those views are subject to change without nofice.
While the information contained herein is believed to be reliable, there is no quarantee to the accuracy or completeness of any statement in the discussion. Any forecasts contained herein are for illustrative purposes only and are not to be relied upon as advice or interpreted as a recommendation.

Artison U.S. Mid-Cap Value Strategy

Securifies of small- and medium-sized companies tend to have a shorter history of operations, be more volatile and less liquid and may have underperformed securities of lorge companies during some periods. Value securities may underperform other asset types during a given
period. These risks, among others, are further described in Artisan Partners Form ADY, which is available upon request.

Artisan Value Equity Strateqy

International investments involve special risks, including currency fluctuation, lower liquidity, different accounting methods and economic and polifical systems, and higher transaction costs. These risks typically are greater in emerging markets. Securifies of small- and medium-sized

companies tend to have a shorter history of operations, be more volatile and less liquid and may have underperformed securifies of large companies during some periods. Value securities may underperform other asset types during a given period. These risks, among others, are further
described in Artisan Partners Form ADV, which is available upon request.

Artisan Value Income Strategy

Dividend payments are not guaranteed and the amount declared, if any, could vary over time. Infernational investments involve special risks that may in particular cause a loss in principal, including currency fluctuation, lower liquidity, different accounting methods and economic and
political systems, and higher transoction costs. These risks typically are greater in emerging markets. Securities of small- and mediumsized companies tend to have a shorter history of operations, be more volatile and less liquid and may have underperformed securities of large
companies during some periods. Valve securities may underperform other asset types during a given period. These risks, among others, are further described in Artisan Partners Form ADV, which is available upon request.

This commentary represents the views of the Artisan Partners U.S. Value Team as of 22 May 2024 and do not necessarily represent those of Arfisan Partners. The views and opinions expressed are based on current market conditions, which will fluctuate, and those views are subject to change
without notice. While the information contained herein is believed to be reliable, there is no quarantee to the accuracy or completeness of any statement in the discussion. Any forecasts contained herein are for illustrative purposes only and are not to be relied upon as advice or interpreted as a
recommendation.

For the purpose of determining the portfolio’s holdings, securities of the same issuer are aggregated to determine the weight in the Strategy. The holdings mentioned above comprised the following percentages of a representative account within the Arfisan Value Income Composite’s total net assets
as of 30 June 2024: Diageo 2.1%, Artisan Value Equity Composite: Diageo 2.9%. Securities named in the Commentary, but not listed here are not held in the portfolio as of the date of this report. Portfolio holdings are subject to change without notice and are not intended as recommendations of
individual securities.
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Notes and Disclosures

Artison Partners is not registered, authorized or eligible for an exemption from registration in all jurisdictions. Therefore, services described herein may not be available in certain jurisdictions. This material does not constitute an offer or solicitation where such actions are not authorized or lowful, and in some
cases may only be provided at the initiative of the prospect. Further limitations on the availability of products or services described herein may be imposed.

This material is only infended for investors which meet qualfications as institufional investors as defined in the applicable jurisdiction where this material is received, which includes only Professional Clients or Eligible Counterparties as defined by the Markets in Financial Instruments Directive (MiFID) where this
material is issued by APUK or AP Europe. This material is not for use by refail investors and may not be reproduced or distributed without Artisan Partners' permission.

This material is provided for informational purposes without regard to your parficular investment needs and shall not be construed as investment or tax advice on which you may rely for your investment decisions. Investors should consult their financial and tax adviser before making investments in order to
defermine the appropriateness of any investment product discussed herein.

In the United Kingdom, issued by Artisan Partners UK LLP, 25 St. James's St., Floor 10, London SW1A THA, registered in England and Wales (LLP No. 0C351201). Registered office: Phoenix House, Floor 4, Station Hill, Reading Berkshire RG1 TNB. In Ireland, issued by Artisan Partners Europe, Fitzwilliam
Hall, Fitzwilliam P, Ste. 202, Dublin 2, D02 T292. Registered office: 70 Sir John Rogerson's Quay, Dublin 2, D02 R296 (Company No. 637966).

Australia: This material is directed at wholesale clients only and is not intended for, or to be refied upon by, private individuals or retail investors. Arfisan Partners Australia Pty Ltd is o representative of APLP (ARBN 153 777 292) and APUK (ARBN 603 522 649). APLP and APUK are respectively regulated
under US and UK laws which differ from Australian lows and are exempt from the requirement to hold an Australian financial services license under the Australian Corporations Act 2001 in respect to financial services provided in Australio.

Canada: This material is distributed in Canada by APLP and/or Artisan Partners Distributors LLC, which conduct activities in Canada under exemptions from the dealer, portfolio manager and investment fund manager registration requirements of applicable Canadian securities laws. This material does not
constitute an offer of services in circumstances where such exemptions are not available. APLP advisory services are available only to investors that qualify as “permitted clients” under applicable Canadian securifies laws.

© 2024 Artisan Pariners. All rights reserved. This material is not for use by retail investors and may not be reproduced or distributed without Artisan Partners' permission. For
Institutional Investors Only— Not for Onward Distribution
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